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Connecting with bidders where they are...

PRINT MARKETING - Ad 
placement in publications that 
cover the target audience

SOCIAL MEDIA - Targeted at 
“likely to buy” audiences

EMAIL - Email campaigns for 
featured seller listings

WEB - Equipment posted to highly 
visited equipment sites

SEARCH - SEO & Google AdWords 
for higher search results

TELESALES - Serve as ‘ringmen’ 
during the auction, encouraging 
bidders to keep bidding

LOCAL MARKETING - Use local 
connections to target bidders, 
businesses and points of interest



Sometimes when a seller hears there’s no 
reserve, they get a little nervous. They 
worry the item won’t bring what it should. 
But the truth is, an unreserved auction is 
better for the seller. Our buyers don’t like to 
waste time bidding on an item that doesn’t 
meet the seller’s reserve. If they bid on an 
item, they want to know it will sell to the 
highest bidder. So when an auction is 
unreserved, they bid with confidence. 
Studies show that an unreserved auction 
results in more money in the seller’s 
pocket.

BigIron doesn’t believe in charging our 
customers to buy on our site. When buyers 
don’t have to account for fees, it allows 
them to bid without holding back, yet again 
providing the seller with a higher price.



BigIron’s online platform allows you to 
virtually “kick the tires” before you buy. We 
provide the seller’s information to our 
online buyers so they have access to the 
same kind of information they’d get in 
person. Buyers are also encouraged to call 
the seller and go inspect the equipment to 
ensure the highest confidence in the items 
they are bidding on. By establishing a 
personal connection between our buyers 
and sellers, our customers are provided a 
unique auction experience akin to doing 
business with a neighbor just down the 
road.

We conduct a Uniform Commercial Code 
(UCC) lien search on all sellers, ensuring 
that ownership of the item is free of liens, 
and can be assigned to the new buyer.

If there are liens attached to the 
equipment for sale, BigIron works with the 
lien holder to ensure that lien payoff 
requirements can be met and that 
ownership of the item can be transferred 
to the buyer.







2015 New Holland CR8.90 
Twin Rotor 4WD Combine
Bonner Springs, KS

2014 CLAAS Jaguar 960 
4WD  Forage Harvester
Robersonville, NC

2016 John Deere S680 STS 
4WD Combine
Norfolk, NE

2017 Krone Big M 420 
Mower Conditioner
Hartley, TX

2013 John Deere 9460R 4WD 
Tractor
Piggott, AR

2013 Case IH Steiger 600 
Quadtrac Tracked Tractor
Highmore, SD

2013 Case IH 7230 Combine
Burlington, CO

2013 John Deere S680 4WD 
Combine
Terre Haute, IN

2012 John Deere 8360R 
MFWD Tractor
Chillicothe, MO



BigIron’s online, weekly auctions expose your equipment to a global 
market. Having a greater number of interested bidders in your assets 
helps you receive a greater overall price for your equipment.




